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CYUYACHUI CTAH BUKOPUCTAHHS EJEKTPOHHUX
IUIATI)KHUX CUCTEM CYB’EKTAMM
MIIMTPUEMHULBLKOI JISVIBHOCTI

BuKoOpUCTaHHS €NEKTPOHHMX IUIATDKHUX CHCTEM 3HAYHO MOJEPHIZYyBaIO
IPOLIEC 3/11MCHEHHS PO3PaXyHKIB Y KOMEPIIIHIN AiSIBHOCTI.

OOcsrn  0€3roTIBKOBUX pO3paxyHKiB, B TOMY YHCII 13 3aCTOCYBaHHAM
CJIEKTPOHHUX IUIATDKHUX CHUCTEM Ta IHIUX (OpM pO3paxyHKy, MOCTIHHO
3poctatoTh. lle crpuunHeHo Oaratbma mepeBaraMu, SiKi HaJalOTh Takl (GopMu
po3paxynky. lle mo-mepuie, 3pydHICTh Ta OUIbIIA MIBUIKICTH MPOBEIACHHS
oreparliid, a mo-apyre — ix 6esrneka Ta HaJlIiHICTb [1].

Ha cywacHuii cran, 6araTo MmiJNpUEMCTB 1 OpraHizalliid, 3BakKaloud Ha IIi
nepeBarv, MepeBOASTh CBOIO JISUIBHICTH Y 0€3roTiBKOBY (opMy. IHTEepHET-
posnpibHa TtopriBius  Oi3Hec-Oi3Hec (B2B) cyrreBo 3pocrae  3aBIsSKu
MIPUCKOPEHIN MIrparii BApOOHUKIB Ta ONTOBUX TOPIOBIIB 13 3aCTaplyIuX CUCTEM
Ha BIOKpUTI oniaH-mmatdopmu. IlinnpuemctBa B2B  BUKOPHCTOBYIOTH
nepeBaru 1HTEPHET-INIATGOpPM, OCKUIBKM BOHHU JO3BOJSIIOTH  PO3JIPIOHUM
TOProBUSM 3/11MCHIOBATH TPAH3AKIIIIO TOBAPIB 1 MOCIYT 3 JIETKICTIO 3 OYyIb-sIKOT
TOYKHU CBITY.
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Puc. 1. /Iunamika Ta mporHo3 o0csTiB 6€3roTiBKOBUX omepailiii B2B,
tpiH. 1oj. CIIIA (o6yaoBaHo aBTopoM Ha OCHOBI [2])

Hocnigauieka 1 kKoHcyabTatiBHA (hipMa Frost & Sullivan mporao3sye, mo
esnekTpoHHa komepuisa B2B nocsrue nokasnuka y 12 tpis. goia. CILIA y Bcbomy
cBiTi 10 2020 poky - 3 5,8 TpaH. goia. CIIA y 2013 pori (Puc. 1).

3a nanumu Gartner, 74% cnokuBauiB TIpu 3iiicHeHHI omepaliii B2B
MOKJIAJIAl0ThCSA Ha COIlajbHI MEpexi, mo0 kepyBatu nokymnkamu (Puc. 1.10).
83% MOKYIILIB BBAKAIOTH 32 Kpallle BAKOPUCTOBYBATH BEO-CAlT MocTavyaIbHUKA
1 mocipkenHs npoaykrtiB. Toxal sik Google 3aitHsB apyre micie Ha 77%, a
34% — Ha caiitu enexkTpoHHoro puHKy (Puc. 2) [3].
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Puc. 2 — BincoTtok nokymniiB B2B, ski BUKOPUCTOBYIOTh OHJIAWH-
THCTPYMEHTH JUIS TIONTYKY MPOIYKTIB (1MOOYJ0BaHO aBTOPOM Ha OCHOBI [ 3])

[Ilomo omepariii 3a pomomoru cucteMu SWIFT, To iXx oOcsr Takox
NOCTIITHO 3MiHIO€ThCs. Ha puc. 3 300paxeHo MOMICAYHY AMHAMIKY KUIBKOCTI
MOBIJIOMJIEHb, sikuMu onepyBaia cuctema SWIFT mpotsrom 2015-2017 pp.
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Puc. 2.7 Tlomicsuna nuHaMiKa KUTBKOCTI MOB1IOMJICHB, IKUMH OTl€pyBaJia
cucrema SWIFT y 2015-2017 pp. (y MJIH. TOBIAOMJIEHb — CEPEIHIN 1110/ICHHUIM
Tpadik 3a Micsip) [4].

Bapto 3aznauntu, mo y BepecHi 2017 poky cuctema SWIFT npuiinsiia y
cepenHboMy 28,43 Mutbiionn nosigomieHb FIN y nenb. O0csr tpadiky 3pic Ha
13,5% mnopiBHsHO 3 BepecHeM 2016 p., 110 MOKa3ye 3pOCTaHHS BIAMOBIIHO /10
MOKa3HUKa MOYaTKy poKy Ha + 8,9%. 3BITHI MOBIIOMJIEHHS! CIPUUYUHUIN 57%
PIYHOTO 3pOCTaHHS 1 cTaHOBWIN 47% BiJ 3arajibHOTO 00CATY Tpadiky.

TakuM YWMHOM, BHKOPUCTAHHS €JEKTPOHHHX IUIATDKHUX  CHUCTEM
cy0’eKTaMu MiAMPUEMHHUIIBKOT TiSTTLHOCTI HaOyBa€ BCe OUIBINIOTO MOIIMPEHHS.
VYkpaincbkomy 0i3Hecy Takok Oyino 6 AOUUIBHO JOJIYYHTHCS 10 Ii€l TeHACHIII,
abu OTpUMAaTH JOJIaTKOBY neperary y nporeci PO3BUTKY
30BHIIIHHOCKOHOMIYHUX BIJTHOCHH.
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