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MAPKETHUHI'OBI JOCJIIIZKEHHSA HA 3OBHIIITHIX PUHKAX:
IHOOPMAIIMHE 3ABE3ITEYEHHSA
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Hayionanvnuii ynisepcumem «Illonmaescvka nonimexuixka
imeni FOpia Konopamioxay, [lonmasa, Yxpaina

Pesrome. Jlocnioacerno npoyec 30upanHs Mapkemun2o8oi ingpopmayii va 3apyoiscrux punkax. Axkmyanvricmo
memu OOCHIONCEHHSL 3YMOBNEHA MEHOCHYIEIO PUHKIE 00 2n0banizayii. ¥ HUHIWHIL yac yaice He MitbKu O KPYRHUX, a U
OJ151 cepeOHix NIONPUEMCIE NOCmaAc npoodiema 6uxooy Ha PuHKu iHwUx Kpain. Ponb mapxemuneosux 0ocnioicers
nosieac 6 OYIHIOBAHHI MAPKeMUH208UX cumyayitl, 3abe3nedenii inghopmayicio, aKka 0ae MONCIUBICHb PO3POOUMU
ehexmueHi MapKemune08i npocpamu NIONPUEMCMEA. 3anopyKor AKOCI MAPKEMUH208UX OOCTIO#CeHb € OMPUMAHHS
NO6HOI, 00 €kmueHoi, peneeanmroi ingopmayii npo 06 ’ekm OocniodicerHs. 1 0106HOW NPOOIEMOIO MIHCHAPOOHUX
MAPKEMUH20BUX OOCTIONHCEHb € 8AHNCKOOOCYNHICIb THGhOpMayii, 3yMO8iIeHa 2e0epaiuHor 8i00aNeHICIIO PUHKIE ma
HeOOI3HAHICMb 3AMOBHUKA OOCTIONHCEHb Y COYIOKYIbIMYPHUX 0cobIusocmax micyesoi ayoumopii. [lo yboeo dodaemubcs
opeanizayitina npobnema, noe s3aHa 3 mMpyOHOWAMU HAAAL00NCYBAHHS 83AEMOOI 3 NOMEHYIIHUMU MOICTIUBUMU
Micyesumy ROCEPeOHUKAMU (A2eHMCmMEamu 3i 30UpanHs MapkemuH2060i ingopmayii), 3ymosneHa sx 2eoepapiuHor
8I00aeHicmio, Max i HAAGHUMU MOGHUMU | KYA6IMYPHUMU GIOMIHHOCHAMU 3AMOBHUKA MA BUKOHABYSL 00CTIONCEHHS.
Ocobausoi cocmpomu nepepaxosani npobremu Habyu y nepioo KapaHmuHHUx 0omedcetsb. Y cmammi 0151 HOOOIAHHS
nepewKoo 01 30upanis iHghopmayii Ha 306HIUMHIX PUHKAX 3ANPONOHOBAHO BUKOPUCTNANHA MONCTUBOCIEN MEPEeHCi
Inmeprem. OcrogHuMU nepesazamu MAPKeMUH208UX 00CTIONCEHb 3 BUKOpUcmanHam lnmepremy € me, wjo Inmeprem-
onumyeamHs 3a6e3neuyioms HaubLIblL WUPOKULL 2e02papiuHuLl 00X8am pecnoHOeHmis y NOPIGHAHHI 3 YCIMa THWUMU
Memooamu, 8IOKpUBaIoms 00CHYN 00 8AHCKOOOCANCHUX PECNOHOCHMIG, 3PYUHI Ol YOPMYBAHHSL «YITbOBUX» GUOIPOK
HA OCHOBI BUKOPUCIMAHHSL COYIAIbHUX Mepedic, npu [HmepHem-onunmy8anHsx 6i0CYMHI gUmMpamu Ha ROUWMOSE NepeKdsi,
meneq)OHHI NEPEeMOBUHLL, MUPAJICYBAHHS AHKEM | ONJIAMY RPAYL «NOIbOBUXY O0CTIOHUKIS, ujo OY0 O 0ydice 00po2o O
docridocenv 306HiuHIx purkis. [louyk pecnonoenmis 8iobysacmocs asmomamuyro. Cyuachi kopucmyeaui Ilnmeprem,
00’ €0naHi coyianbHUMU MEPEICAMU, MOICYMb JIeeKO 0OMIHIOBAMUCS KOHMEHMOM MIdNC c00010, WO 00€ MOICTUBICTID
aHanizy8amu 3MIiCm OHAQUH-0271018 | pO3MO08, bpamu y4yacmsv 6 OHIAUH-0eciOax 3 NOKYRYAMU, WO KPIM QHKeNy8anHs
0ae 3mMo2y 0p2anizo8yeamil CniibHi OHIANH-OUCKYCIi abo eKcnepmue Onumye8anHs.

Knrouogi cnosa: mapxemuneogi docniodcenns, Inmepnem, coyianvui mepexci, MidiCHAPOOHI PUHKU.
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MARKETING RESEARCH IN FOREIGN MARKETS:
INFORMATION SUPPORT
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Summary. The process of collecting marketing information in foreign markets is investigated in this
paper. The relevance of the investigated problem is due to the tendency of markets to globalize. At present, not
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only for large but also for medium-sized enterprises there is a problem of entering the markets of other countries.
The role of marketing research is to assess marketing situation, providing information which make it possible to
develop effective marketing programs of the enterprise. The key to the quality of marketing research is to obtain
complete, objective, relevant information about the object of study. The main problem of international marketing
research is the difficult availability of information due to the geographical remoteness of markets and unawareness
of the research customer in the socio-cultural characteristics of the local audience. In addition there is the
organizational problem of difficulties in interacting with potential local intermediaries (marketing information
agencies) due to both geographical remoteness and the existing linguistic and cultural differences between the
client and the performer. These problems are especially acute during the period of quarantine restrictions. The
application of Internet opportunities for the collection of information in foreign markets is proposed for
overcoming the obstacles. The main advantages of marketing research using Internet is that Internet surveys
provide the widest geographical coverage of respondents compared to all other methods, open access to hard-to-
reach respondents, convenient for the formation of «targeted» samples based on the use of social networks. In
Internet surveys there are no expenses for postal transfers, telephone conversations, duplication of questionnaires
and remuneration of «field» researchers, which would be very expensive for research of foreign markets, the
respondents search is automatic. Modern Internet users are connected by social networks, can easily share content
with each other, which make it possible to analyze the content of online reviews and conversations, to participate
in online conversations with customers, to organize joint online discussions or expert surveys.
Key words: marketing research, Internet, social networks, international markets.
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IlocTanoBka npodJemu. [l cydacHUX pUHKIB XapaKTepHa TEHICHIIIA 10 riiodani3arii.
VY HUHIIHIA Yac y)Xe He TUTbKH JJIsl KPYIHHX, a ¥ U CepeHiX MiJIPHEMCTB € aKTyalbHOIO
npoOiieMa BUXOJY Ha PUHKHM IHHIIMX KpaiH. Poiib MapKeTHHIOBHX AOCIHIKEHb MOJSrae B
OI[IHIOBaHHI MapKETHHIOBHX CHTYallid, 3a0e3nedeHHi iHQOpMaIli€ro, sKa JTa€ MOXKIUBICTh
po3poOuTH e(eKTHBHI MApKETUHTOBI MpOrpaMu MiANpUEMCTBA. BuHHKae HEOOXINHICTH Y
MapKETHHTOBIH iH(pOpMAIIiT IOA0 CIIOKUBAYiB, KOHKYPEHTIB, pUHKIB 30yTy 1 T.II.

OpHi€ro 3 TOJIOBHUX MPOOJIEM MapKETUHTOBUX JIOCTIHPKEHb Ha 3apyOKHMX PHHKaX €
npobiieMa ix iH(opmaiiiHoro 3abe3nedeHHs. [ 3anexHo BiJ TOT0, IKOro TUIY IS 1HpopMallis,
AKUMH € JpKepena iHdopmarii, siki 3acobu 30upaHHs, TepeaaBaHHsS, TOCIIIKEHHS Ta
TIIyMaueHHs pe3yJIbTaTiB BUPIIIYIOTHCS MUTAHHS BUKOPUCTAHHS 11 MEHEKEpaMU KOMIIaHIH.
OCHOBHOIO TEPEUIKOJIOI0 MIOJ0 OTpUMaHHA iH(opMalii € reorpadiuyHa BiaNCHICTh
30BHIIIHIX PUHKIB, a TaK0X HEMOXJIMBICTb PO3MOBCIOAUTU AOCBII (IpMHU 3 HPOBEICHHS
MapKETUHTOBUX JOCII/PKEHb BITUM3HSHOTO PHUHKY, 3yMOBJIEHA IMPABOBUMHU Ta COLIOKYJb-
TYPHUMH OCOOJIMBOCTSIMH 1HIIUX KpPaiH.

AHaji3 ocraHHix jgochaimkens i nyouaikaniii. [TutanHsmu iHdopmaiiiftHOTO
3a0e3MneueHHs] MapKeTUHIOBUX JOCTIKEHb Ha 3apyODLKHUX pHUHKax 3aiiManucs bymiken J[x.
ta Annen6i I'., l'ogec /1. Ta Meitznin /1., Onencki C., Py6o [Ix. Ta iHmmi.

MapKeTuHToB1 JOCIJKEHHS, METOAM 1X MPOBEICHHS Ta aHali3 Pe3yJIbTaTiB BUBYAINUCH
B pobotax Baunr X. ta benyun H., €sreniy T., I[Tontni M. ta Toy6i O., Ho 1O. Ta @y k. Ta iHIIHX.

[Ipami HaykoOBLIB MNpPHUCBSYEHI TAaKUM IMpoOieMaM, sSK BHMBUEHHS OCOOJIMBOCTEN
iHpOpMallifHUX CHUCTEM, JOCHI)KEHHS TIOBEIIHKM CIHOXHMBAyiB, aHali3y pe3y/ibTaTiB
OTPUMAaHUX pe3yJbTaTiB MapKETUHTOBUX JOCHiKeHb. OJHAK THTaHHS JOCTYITHOCTI
MapKeTUHT0BOi iH(popMallii, mporecy ii 30upaHHs BUBUYEHI HETOCTATHBO.

Metoro cTaTTi € BU3HAUYEHHS OCOOIMBOCTEN Npolecy 30UpaHHS MapKETHMHIOBOL
iH(popMarlii Ha 30BHIIIHIX PUHKaX.

IlocTaHoBKka 3aBAaHHSA. TMPOAHANI3YBaTH OCHOBHI MpoOJeMH Ta MEpPenIKOIH,
NOB’s13aHI 3 TPOBEJCHHSAM MAapKETHHIOBUX JIOCH/PKEHb Ha 3O0BHIIIHIX pPHHKAaX Ta iX
iHdopMaliifHUM  3a0e3meueHHsIM, 3allpolOHYBATH LUISIXM BUpPINIEHHS MpodieM Ta
OOTpYHTYBATH JOLLIBHICTH POTMO3HIIIH.

Buxiaan ocHoBHOro martepiaiy. Metoro Oyab-sIKOr0 Mi>KHApOJJHOTO MApKETHHTOBOTO
JOCTIPKeHHSI € 3MEHILIEHHSI PU3UKY BiJl PIIIEHb CTOCOBHO MIXXHAPOJHOI aKTMBHOCTI (hipMmu.
MiHiMi3alisi PU3MKY JOCSTA€EThCSl HAa OCHOBI BUKOPHCTAHHS BHMCHOBKIB MIDKHApOJHOTO
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MapKEeTUHTOBOTO JOCHIDKEHHS B NPHUHATTI pimeHb. [li BUCHOBKaMH MIKHApOIHOTO
MapKETHHTOBOTO JIOCII/DKCHHSI WIEThCS PO CHCTEMAaTHU30BaHy iHQOpMAIlI0 MPO CTaH Ta
MOKJIMBI BapiaHTH PO3BUTKY 00’ €KTa AOoCiKeHHs [1].

Bynp-sxa dipma, mo rianye BUXiJ Ha 3apyOiKHI pUHKHM, TOBUHHA MaTH iH(OpMaIlito
PO IHIIKUX BUPOOHHUKIB, MOKIIMBUX CIIOKHUBA4YiB MOT0 TOBApPiB, MOTCHIIIHHUX MOCEPEIHUKIB,
K1 OpaTUMYTh Y4acTh Y JIOTICTHIIl UM peaji3alii MpoayKiii Ha HOBOMY PHHKY, IIPO I[iHH, CTaH
Ha TOBapHHMX PUHKAX 1 pUHKaX KamiTary, Mpo CUTYaIliio B AUIOBIH cdepi, yKIaJaeHI KOHTPAKTH,
(GyHKLIOHYBaHHS KOMIAaHiH 1 ¢pipM, BIIHOCUHU MK HUIMH, 3araJIbHy €KOHOMIUHY U TOJITHYHY
KOH FOHKTYpY B KpaiHi 1 CBiTi, JOBrOTEPMIHOBI TCHJICHIIII PO3BUTKY €KOHOMIKH, IEPCIICKTHBH
PO3BHUTKY HAYKH 1 TEXHIKH, TIPO MPABOBI YMOBH IrOCHOJAPCHKOT TiSIIBHOCTI Ta iH.

EdexTiBHEe (GyHKIIOHYBAaHHS MIiANPUEMCTB Y MapKETUHTOBUX YMOBAaX BHMarae
OTPUMaHHSI HEOOXigHOI 00’€KTHBHOI iH(opMalii Mpo 30BHIIIHE 1 BHYTPIIIHE CEpEIOBUILE
JIsITbHOCTI. BUTBHUI OCTYT 0 EKOHOMIYHOT Ta CoiaibHO1 iHGOpMaIlii po3TisaacThes sIK OIUH
3 0a3uCHUX YMOB €(peKTUBHOTO (PYHKIIIOHYBaHHS PHHKOBOT €KOHOMIKH.

VY3aranpHIOIOYM JyMKY pI3HHX aBTOpiB, MOXKHa KOHCTAaTyBaTH, IO LiHHICTh
MapKEeTUHTOBOI iH(opMaIlii Mpo 30BHINIHI pUHKH ITOJIATAE B TOMY, 1110 BOHA [19]:

— CTBOPIOE MEPEIyMOBU OTPUMAaHHS KOHKYPEHTHHX IIepPeBar;

— JIOTIOMarae 3MEHIIUTH Mipy PU3HKY;

— BH3HAYae Ta MOIMEPEHKYE PO 0COOIMBOCTI Ta 3MIHH B MKHAPOJAHOMY PHHKOBOMY
CEPEeIOBHIIII;
cipusie GOpMyBaHHIO i KOOPAMHALIIT CTpaTeriii BUXOy Ha 3apyOiKHI PUHKU;

— MIATPUMYE i OOIPYHTOBYE PIllICHHS;

— cnpusie GopMyBaHHIO IMIKY pipMHU Ha 3apyOi’KHOMY PHHKY;

— Jla€ MOKJIMBICTh aHAJII3yBaTH JiSUTBHICTH (pipMHU Ha 30BHIIIHBOMY PHHKY 3 METOIO
MiIBUINCHHS 11 €)EKTUBHOCTI.

IinHicTE MapKeTHHIOBOI IH(pOpMaNii IO 30BHINIHI PHHKH
U TATIPHEMCTBA

. Bmsnragae Ta nonepeKye Ipo
JlonoMmarae 3MeHITHTH Mipy . . .
—> 0COOIMBOCTI Ta 3MIHH B MIXKHAPOTHOMY  [€—

PH3HKY .
PHHKOBOMY CepeIOBHIIL

Copnse ¢opMyBaHH0 T KOOPTHHATTIT

—p] 1 . L [
ObrpyHTOByE pimIeHHA CTpaTeTiil BUX0,Iy Ha 3apyOLKHI PHHKH

Jlae MOXITHBICTE aHATI3YBATH
—» SUTEHICTE GipMH Ha 30BHINIHLEOMY Cuoprisie 3poCTaHHIO IMITDKY bipMu [

DIHKV

CTBOpIOE IIepe fyMOBH OTPHMAHHA KOHKYPEHTHHX IlepeBar

Pucynox 1. LliHHicTs MapKeTHHIOBOI iH(pOpMaNii po 30BHIIIHI PUHKHU JUIS HiIIPHEMCTBA

Figure 1. The value of marketing information about foreign markets for the company
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IIOCTOBlpHa iH(popMallis J03BOJISIE MAPKETOJIOTaM BUPIIIYBAaTH TaKi 3aBAaHH:
OTPUMYBAaTH KOHKPETHI IlepeBaru HaJ KOHKYPEHTaMH;

— 3HMXKYBaTH CTYMIHb ()IHAHCOBOT'O PU3UKY;

— CTEXUTH 32 PEAKIIi€l0 CIIOKMUBAYIB Ta 30BHINIHIM CEPEIOBHUIIIECM;

— KOOpAMHYBATHU HiANPHUEMHUIIBKY CTPATETIIO;

— TiABUITYBaTH €(EKTUBHICTh MAPKETHHTOBOI A1STIBHOCTI TOIIIO.

Inpopmanis mo cyri € OAHMM 3 HaWUIHHIIMX PHHKOBUX MpOAYKTiB. Jlis
JOCITIJDKEHHS 30BHIIIHIX PUHKIB (pipMa MOKE€ BUKOPUCTATH MOCIYTH MICIEBUX areHTCTB,
110 JOpPOT0, OpraHi3aliiHO CKJIAJHO Ta Maii’ke He /J03BOJII€ 3aMOBHMKOBI KOHTPOJOBATH
JiATIBHICTD BUKOHABISI. [HTEpHET-ONUTYBaHHS, NMPOBEJCHI BIACHUMH CHJIAMH, MOXYTb
3aMIHUTH TPaJMLIHHI METOAM OpraHizamii MapKEeTHHTOBHUX JIOCHIJKEHb 3apyOiKHHX
PUHKIB. MiciieM poBeACHHS BUMIPiB IpOMaJIChKOi TYMKH 30BHIIIHIX PUHKIB € METaroJIicH
il BeNIUKi MicTa, B IKMX KIJBKICTh KOPHCTYBaUiB MEPEXi 0COOIMBO y €BpOIi HaA3BUYAHHO
BEJIMKA, a PO3KHJ 1X COIiaJbHO-AeMOrpadidHNX, CTaTyCHUX 1 PO eCiiHUX 0COOTMBOCTEH
N03BOJIsIE OyayBaTH perpe3eHTaTuBHI BuOipku. KoMmm'toTepusaiiiss B po3BUHYTUX KpaiHax
OpsIMye€ /10 TIOBHOI'O OXOIUICHHS COIL[1albHO-aKTUBHOTO HACEJNEHHs, IO 3pOOUTH
NOCTYNHUMHU 1711 [HTepHeT-onmuTyBaHHSA 1 NpOBiHIINAHI puHKH. Ll oOjmacTe MBUIKO
PO3BUBAETHCS, @ TEXHOJOT1] [HTepHET-ONUTYBaHb NMOCTIHHO BIOCKOHAIIOIOTHCS. Beynepeu
yCiM IepemKoaM, He3pyYHOCTSIM 1 0OMEXEHHAM, YHCIIO TAKUX JOCIIKEHb AyXKe ILBUIKO
3pocTtae [12; 16].

Po3mip Bubipku Mae myke HE3HAYHHH BILTMB HA BUTPATH JOCIIIKEHHS, 8 OUTYBaHHS
B CEpellMHI i 32 MexaMu KpaiHu MOxe OyTH MPOBeJIeHE 3 OJIHAKOBOIO MIBUAKICTIO 1 BapTICTIO.
SIK110 B aHKeTaX BUKOPUCTOBYBATH aHTIIIHCHKY MOBY, TO MOYKHA OIUTYBATH JIIOIEH y OaraTbox
KpaiHax CBITy 3 TAaKOIO X ONEPATHBHICTIO 1 HU3bKMMHU BUTpAaTaMH SIK 1 B CEpeIuH] KpaiHH.
IuTtepHeT-onuTyBaHHA 3a0e€3MeuyloTh HaWIUpIIUKA reorpadiyHuil 00XBaT PECIOHACHTIB Y
HOPIBHSAHHI 3 yCIMa IHIIUMHU METOJIaMH.

IaTepHET-OMUTYBAaHHS MOXHA BHKOPHCTOBYBATH ISl TaKWX  MAaJOJOCTYITHHX
PECIIOHJICHTIB, SIK, HAIPUKIIAJ, TyXe 3aMOKHI i BUCOKOOCBIYEH1 3apyOikH1 crioxkuBadi [9].

3py4HO0 I peani3alii € MOXJIMBICTh (OPMYBaHHS «IJIbOBUX» BUOIpOK. 3a
OCTaHHE CTOpIYYS TEXHIYHUHN MPOrpec 3HaAYHO 3MIHUB CIIOXKUBA4diB, pUHKU 1 MAPKETHUHT. 3
noyatky 2000-x pokiB iH(popMaliiiHi TEXHOJOTii MHPOHUKIM Ha OCHOBHI PHUHKH M
PO3BUHYJIMCS B T€, I[0 HUHI CTajJl HA3MBaTH TEXHOJIOTi€l0 HOBOI XBWIi. BoHa poOuTh
MOXJIMBUM 00'€elHAHHS W B3a€MOJIII0 OKpEMUX JItojei 1 iX rpyn. TexHonoris HOBOi XBHII
CKJIAIa€ThCSl 3 UYOTUPHOX OCHOBHUX CHJI: JIelIEBl KOMM'IOTEpH, MOOIIBHI TenedoHH,
HeZoporuil IHTepHeT 1 mporpamHe 3a0e3nedeHHS 3 BIAKPUTHM BHUXITHUM KojgoMm. Lls
TEXHOJIOTISI JT03BOJISIE OKPEMHUM 0co0aM caMOBHpa)kaTHUCs W CHIBNPALIOBATH 3 1HIIMMU
JI0JIbMH, OHJIAlH-3aco0amMu 0OMiHy iHpopMmarlieo (abo «comianpaux memia») [7; 8]. Lli
3aco0u MOJUIAIOTHCS Ha JBI MIUpPOKi kateropii. [lepma — npeacraBHUIBKI 3aco0u 0OMIHY
iHdopmariiero: Onorun (kypHanu B Intepueri), Twitter, YouTube, Facebook, caiitu mns
obminy Qotorpadismu, noaiobui Flickr, iHmi comianbHi Mepexi. [HIIO KaTeropiew €
CIUIBHI 3aco0u 00MiHY iH(DOpMaIliero, 10 SKUX BIIHOCIATHCS Taki BeO-caiiTu, sk Wikipedia,
Rotten Tomatoes i Craigslist.

Hami cyyacHMkM UIyKaOTh CHUIKYBaHHS 3 co001 MoAiOHUMH, (GOpPMYIOTh Pi3HI
TOMOTeHHI 00’€JJHaHHS ¥ TOBapuUCTBAa. 3a PaxXyHOK LIbOTO JOCSTAEThCS €KOHOMis dacy Ta
3pYYHICTh MOIIYKY MOTPIOHUX PECTIOH/EHTIB. IHTEpHET 103BOJISIE TOCUTH JIETKO (popMyBaTu
BY3bKOCIIEI1a/1130BaHI, «I[IJIbOB1» BUOIPKH [Tl TPOBEIEHHSI MApKETUHTOBUX JOCTIIKEHb. J{7st
IIOr0 HEOOXITHO PO3MINIYBATH 3ampOIIEHHS IS y49acTli B aHKETYBaHHI Ha CHeEIiaTbHUX
TeMaTUYHUX Qopymax i caiftax [10; 17].
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[Ipu InTepHET-ONMUTYBaHHSAX BIJIICYTHI BUTPATH Ha IIOIITOBI Iepeka3u, TeiaedOoHHI
NEPEMOBHHH, TUPAYKYBAHHS aHKET 1 OTUIATY Mpalli «IIOJIbOBUX» TOCTIIHUKIB, IO JyXKe JOPOTro
JUIS TOCHIJKEHb 30BHIIIHIX pUHKIB. Takok He MOTpiOHO BUTpayaTu O6arato 4acy Ha MOIIYK
PECIIOHJICHTIB, OCKUIBKM BC€ BIIOYBa€Thcs aBTOMaTWyHO. OCHOBHI BUTpPAaTH TOB'S3aHi 13
3a0e3MeueHHsIM TEXHIYHUX YMOB [UIS TPOBEJCHHS ONHUTYBaHHA: OOCIYrOBYBaHHS Ta
eKCIUTyaTallisi CepBepa, oruiaTta moclyT MpoBaiiaepa, mpaili mporpamicTis 1 T.1. Maibke Bci i
BUTPATH € OJHOPA30BMMH, & BUTPATU HA 3ay4eHHs JI0JAaTKOBHX PECIIOHJEHTIB IPAKTUYHO
JOpIBHIOIOTH Hynmo. ToMy mepeBard IHTepHET-OMMTYBaHHA 3a BapTICTIO HaiKparie
MIPOSIBJISIOTHCS MPY BEJTMKUX BHOiIpKax Ta/ab0 TOCIIKEHHIX Ha 3apyOKHUX PUHKAX.

Takox nnsa IHTepHeT-ONUTYBaHHS XapaKTepHa BEJIUKa OllepaTUBHICTh. IHpopMalis
MepPeAEThCS M0 KOMITIOTEPHUX MEpekax Maike 31 MIBUJAKICTIO CBITIA (TEOPETHYHO TakK i
MOBUHHO OyTH, ajie B peanbHOCTI iHGOpMAIlis 3aTpUMYETbCsl Y By3inax Mepexi). Tyt He
noTpiOHO JTOBro YeKaTH JOCTABKU aHKET, SIK MPH BUKOPHUCTAHHI TPaAMIiiHOI momTH, abo
IIYKaTH PECIOHACHTIB, K MPH ONMWUTYBaHHI Ha ByJIuli ab0 3a MicIeM NpOXUBaHHA. Y
HOPIBHSAHHI 31 3BUYAlHUMHU ONMTYBAHHSAMHU TPHUBAIICTh IPOBEAECHHS CKOPOUYYETHCS
B pa3u.

Jlo Toro x npu [HTepHeT-oNnUTYBaHHIX BiOYBAETHCS aBTOMATUYHA MMCbMOBA (hikcarlis
BIJINIOBI/JIEH 1 aBTOMAaTU30BaHE ONPALIOBAHHSA aHKET. OCKIJIbKY Ha BBEJICHHS 3aII0BHEHUX aHKET
y KOMITIOTEp 3a3BHYail MOTPIOHO AOCUTH Oarato 4acy, e TaKOX CKOpPOUYY€e TPHUBAJIICTbH
OINUTYBaHHS.

IHaTEepHET TaKoX JyXe 3py4HO BHKOPHCTOBYBATH ISl HIBHAKOTO W Pe3yIbTaTUBHOTO
ninoTaxy aHker. 1o TuM OibII akTyaabHO, SKIIO aHKETH CKJIAAIOTh iIHO3EMHOK0 MOBOIO.
MoxHa e(heKTUBHO IPOBOJIUTH 1 ONEPaTUBHUI KOHTPOJIb 33 XO/10M 3allOBHEHHS aHKeTH. [Tpu
[bOMY, SIKIIO B aHKETI OyIyTh BHSIBJIICHI CEPHO3HI IMOMHWIJIKH, MOXIIMBA 3MiHA ITHTaHb BXKE
0e3mocepeIHbO B XOI1 TOCIT1KEHHS.

MoXx/HBICTh HaJaHHS 1HAMBIYaIbHOI'O 3BOPOTHOrO 3B'I3KY O€3MocepeqHbO Micis
MIPOXO/KEHHS TECTYBAaHHS Ta OTPUMaHHS PECIIOHICHTOM JAHHUX TPO PO3MOILIT BiIOBiIEH 1O
BCill maHesi, o MOXe CIYXXKMTU JOJAaTKOBUM (DaKTOPOM PO3IIUPEHHS ayAMTOpii yYaCHHMKIB
ONMTYBaHb Ta MiJABULICHHS 1X TPUBAOIUBOCTI.

JloaaTKoOBi MOYKJIMBOCTI IMPOTPAMHOTO KOHTPOJIFO BUKOHAHHS 3aBJIaHHS 32 JIOTIOMOT OO
CGI abo Java-ckpunTiB, sIKi J03BOJIAIOTH BUPIIIUTH MPOOJEMY HEMOBHUX BIJINOBiJEH, 110
BHUHUKA€E NIPU MIPOBEJICHH] TPAAULIIMHUX ONUTYBaHb [2].

HIupoxocmyrosuii noctyn a0 InrepHery OyB BBenenuit B 2000 porui i mocTynoBo
3aMIHUB KOJIMIIHE KOMYTOBaHE 3'€/lHAHHs, COILIalbHI Mepexi H cMapTQOoHU HOCATIN
50-nporieaTHOr0 mommpenHs yxke y 2009 pomi. I[Hupoxocmyrosmii moctyn i Wi-Fi
NPUCKOPWIM OHJIAHH-CIIUIKYBaHHS 1 3pOOMJIM MOXXJIMBUM IepenaBaHHs (ainiB Habarato
Oinpiioro posmipy. KopucryBadi MOXyTh JIETKO OOMIHIOBaTHCS KOHTEHTOM MiX co0o0r0, a
MIPOJIaBIli MAIOTh HAABaTH JACTAIBHINTY 1HPOpMaIliro Ta 3a0e3MedyBaTh MIBHUIII TPAH3aKIlIi B
Inrepueri [1]. IlponaBii TakoX MOXXYThb aHaJli3yBaTH 3MICT OHJIAWH-OIJIAIB 1 pO3MOB Yy
colLllaJIbHUX Mepexax 1 OpaTH ydacTh B OHJIalfH-OeciaxX 3 MOKYMISIMU, 110 KPIM aHKETyBaHHS
Jla€ 3MOTy OpraHi30BYBaTH CIUIbHI OHJIANH-MCKYClT a0 excnepTHe onuTyBaHHS [18].

[Tpobnemoro It AOCHiPKeHb B IHTEpHETI € BIACYTHICTh KOHTAKTy 3 PECIIOHJIEHTOM
(HemoxJuBicTh Moro ineHTugikamii). Tak camo sK 1 HpU TMOLITOBOMY aHKETYBaHHI,
«TIOJILOBHI» AOCHITHUK HE OauuTh 1 HE 3HAE PECHOHJEHTA. Y Pa3i HABMHUCHOTO CIIOTBOPEHHS
BIJIMIOBiJIeH HE MOXKHA MEepEBIPUTH iX mpaBauBicTh. [IpoTe noctyn 1o [uTepHeTry uepes Tenedox
3a0e3mneuye Te, M0 MICIe3HAXOKEHHS PECIIOHCHTIB OUIbIIEe HE € TAEMHHUM, 1 (JipMU MAIOTh
MOYJIMBOCTI BIICTE)XYBATH 1X MiCLE3HAXO/XKEHHS, 110 JIEKOI0 MIpOIO CIIPOILYE KOHTPOJIb 32
JIOCTOBIPHICTIO JTOCIIIIKEHHS.
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BucHoBku. ['0510BHOIO TPOOIEMO0 MAPKETUHTOBUX JAOCIIIKEHb 30BHIITHIX PUHKIB
€ reorpadiyHa HEAOCTYIHICTh PECIIOHCHTIB Ta HEOOI3HAHICTh 3aMOBHHMKA JIOCTIKEHb Y
COIIOKYIBTYPHUX OCOOIMUBOCTSIX MicIeBOi aynuTopii. Jo mbOoTo H0JaeThes opraHi3amiiiHa
npobieMa, TOB’s3aHa 3 TPYAHOUIAMHM HAJIArO/KyBaHHS B3a€MOJil 3 MOTCHIIMHUMH
MOXXJIMBUMHU MICLIEBUMH TOCEPEAHUKAMHU (areHTCTBaMHU 31 300paHHSIM MAapKETHHIOBOT
iHpopMallii), 3yMOBIIeHa K TreorpadivyHO BiAAaleHICTIO, TaK 1 HAAsBHUMH MOBHUMH W
KyJbTYPHUMH BiAMIHHOCTSMH 3aMOBHHKa Ta BHWKOHABIS JochipkeHHsA. OcoOauBoi
TOCTPOTH MepepaxoBaHi MpoOIeMu HaOyIH B IEPio KapaHTUHHUX 0OMEKEHb. MOKIUBAM
BHXOJIOM JUJIsl TOJIOJAHHS TEpemKoa s 30upanHs iHGopMalii Ha 30BHINIHIX PUHKaX €
MPOBEJICHHS MapKETUHTOBHUX JOCIIDKeHb Yy Mepexi IHTepHer. OCHOBHUMH IepeBaramMmu
MapKETUHT'OBHUX JOCTIIKEHD 13 BUKOPUCTAHHAM MOKIUBOCTEH [HTEpHET € Te, mo [HTepHer-
ONUTYBaHHS 3a0e3MeuyloTh HaWmMUpIIMK rTeorpadiyHuii  00XBAaT PECIOHJCHTIB Y
HopiBHﬂHHi 3 yciMa IHIIMMU METOJaMH, BiIIKpI/IBaIOTI) JOCTYI J0 BaXXKOIOCSIKHUX
PECIOH/ICHTIB, 3py4Hi s (GOpPMYBAaHHS «IIIJILOBHX» BHOIPOK Ha OCHOBI BHKOPHCTaHHS
COI_IiaJ'IBHI/IX MCPCK, IIPHU IHTepHeT-OHI/ITy'BaHH}IX Bi,[[CYTHi BHUTPATHU Ha MOIIITOB1 IIepeKa3u,
TenaeOHHI TEPEMOBUHU, THPAKYBAHHS aHKET 1 OIIATY Mpalli «I0JIbOBUXY JTOCIiTHUKIB, IO
Oyno O pgyxke Aoporo sl JOCHIPKEHb 30BHIMIHIX puHKIB. [lomyk pecrnoHIeHTIB
B110yBa€ThCsl aBTOMaTUYHO.

Conclusions. The main problem of marketing research of foreign markets is the
geographical inaccessibility of respondents and unawareness of the research customer in
the socio-cultural characteristics of the local audience. In addition there is the organizational
problem of difficulties in interacting with potential local intermediaries (marketing
information agencies) due to both geographical remoteness and the existing linguistic and
cultural differences between the client and the research executor. These problems became
especially acute during the period of quarantine restrictions. The possible way to overcome
the barriers of gathering information in foreign markets is to conduct marketing research in
Internet. The main advantages of marketing research using Internet is that Internet surveys
provide the widest geographical coverage of respondents compared to all other methods,
open access to hard-to-reach respondents, convenient for the formation of «target» samples
based on the use of social networks, Internet. In such surveys there are no expenses for
postal transfers, telephone conversations, printing of questionnaires and remuneration of
«field» researchers, which would be very expensive for research of foreign markets, the
search for respondents is automatic.
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